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CV HIGHLIGHTS: INTERNATIONAL WORK EXPERIENCE IN TECHNOMARKETING AND IMPORT & EXPORT OF RENEWABLE ENERGY & WASTE MANAGEMENT SYSTEMS
Name                                       : Vishal Mengle

Phone                                       :  +91 9930 4490 59
Email                                        : vishal_mengle@hotmail.com 

     Address                                     :  Currently in Pune, India
Educational Qualifications: Licentiate Diploma in Engineering from VJTI, Mumbai

Computer Proficiency: SAP ECC 6 Germany, Oracle ERP and Microsoft Office 

Language proficiency: English, Hindi, Marathi, Indonesian and Malaysian

      WORK EXPERIENCE:

2010 – Ongoing, ENERGY SOLUTIONS ENGINEER, Pt. Contained Energy, Indonesia

CE (Pt. Contained Energy), an Environmental Consultancy in partnership with Natural Technology Systems Australia is an energy efficient company specializing in Bio-Methanation, Solar Thermal, Photovoltaic, Wind Energy systems and Heat Pumps
CE also partners with Kyocera for Solar PV Power; with Baymak for Solar Thermal Energy; with Windspire and Lakota for Wind Power; with Platipus for Hydro Power; with Biosystems for Biogas & Desalination Plants; with Eco Tec for Heat Pumps; with Lorentz for Solar PV, Solar Pumps, Solar-Thermal Air Conditioning, Solar Cold Storage; with Phillips for Energy Efficient Lighting

CE has offices in Jakarta, Bali, Micronesia and Maldives and has executed more than 250 projects in countries including Australia, Indonesia, Micronesia and the Maldives.

· Responsible for techno marketing of Solar Thermal & PV systems, Wind Turbines, STPs ETPs, Heat pumps and Bio Methanation plants (Sales handled: USD 450,000) 
· Responsible for all new sales staff and training, managing and tracking of the marketing team 
· Conducting site visits for identifying and evaluating energy efficiency and conservation measures through energy audits and data review (mechanical, architectural, electrical)

· Evaluating project feasibility in terms of Technology, System, Economic, Financial, Legal, Operational & Maintenance schedules for numerous 5 Star hotels and Villas

· Preparing and assessing technical risks in commercial proposals for system installations
· Interacting with foreign manufacturers and local contractors to identify design risks

· Working with technical engineers to provide operating input such as system selection, design, measurement, verification, commissioning/retro-commissioning, and data logging 

· Supervising the installation and commissioning team

· Implementing operation and maintenance processes including training of operators 

· Reviewing operating systems for enhancement opportunities and to develop new processes and tools to enable the Energy Solutions team to add more value to clients

· Representing CE at industry events & seminars promoting Renewable Energy Systems

· Working with the local government, utility officials, industry and renewable energy associations to influence legislation and drive alternative power generation growth
2008 – 2010, TECHNICAL SALES EXECUTIVE, A.T.E. Enterprises Pvt. Ltd. Bombay, India

Part of the A.T.E Group established in 1939, an Engineering company specializing in industrial water & wastewater treatments and solar thermal energy systems.

A.T.E. also partners with New Logic Research (USA) for patented VSEP technology; with BARC for biomethanation technology; and with BHEL for solar photovoltaic systems.

A.T.E. has executed more than 150 projects in India and abroad including in countries like the USA, Puerto Rico, Zambia, Philippines, and Ethiopia.

· Responsible for sales & marketing of STPs & ETPs; VSEP, RO, Ultra filtration & Bio-Methanation systems
· Identified, sourced and supplied systems in local Indian & international markets; nurtured two way agreements to promote business

· Identified potential upcoming markets and developed business through local contacts and by building key relationships

· Developed market positions and aggressive sales strategies based on current economic and competitive conditions to support existing and establish new market segments 

· Prepared sales forecasts on a monthly basis, provided management with information through MIS (Management Information Systems)

· Continually prospected for new customers, generated enquiries through telephone and by travelling intensively

· Analyzed the best options in targeted countries for trade fairs including planning for trade fairs

· Prepared techno commercial proposals and carried out intensive field sales & marketing

· Provided IT support for the office staff
· Created awareness among the industry and the community on the need to provide practical solutions for sustainable development

      2006 – 2008, ASSISTANT MANAGER, Pt Kewalram, Bandung, Indonesia

· Responsible for planning and developing the marketing team and marketing strategy 
· As Team Leader responsible for handling a team of sales coordinators, team trapping of new potential markets and initiating business in these markets
· Market/Sample Development: Brand building in the international markets by studying international markets and preparing sales materials as per the market. This included preparation of innovative samples, preparation of costing, and ensuring it’s approval from buyers of European, US, Asian & Gulf countries

· Sales and shipment coordination: Responsible for management and fulfilment of sales and also managing relationships with clients, coordinating with various departments in the company for meeting customer expectations

· Delivered a monthly revenue forecast to the management

· Specifying market requirements for current and future products by conducting market research supported by on-going visits to customers and non-customers.

       2002 – 2006, TECHNOMARKETING EXECUTIVE, Sikova Embroideries Ltd., Bombay, India

· Responsible for domestic and international Sales & Marketing of products

· Handled International customers from USA, UK, AFRICA

· Monitored cost & price, provided quotations to buyers & coordinated for claim settlements 

· Set up a new machine plant at Bombay 

2001 – 2002, TECHNICIAN, Hakoba- Pioneer Embroideries Ltd., Bombay, India
· Trained in LASSER AG, OERLIKON AG in Switzerland

· Managed the erection team for installation of latest state of the art machines  

· Worked as Erection engineer with Swiss technicians in India and overseas 

· Responsible for production, planning, technical maintenance of the machines and quality control of the product 

PROJECTS/ SEMINARS attended in 2010/2011:

· RENEWTECH 2011, Bombay India

· Green Building Seminar, Singapore; Indonesia 2010
· Indonesia Green Building Council seminar, Bali Indonesia 2011
· Represented New Logic, USA and A.T.E at Pharmaceutical Hazardous Waste Management Expo, Bombay India          

· Ministry of New & Renewable Energy Conference, India

· Rural Development Technologies course, India

· Presented seminars in India on topics including - 

Retail and business trends

Big deals management

Reorienting self towards effective sales     

SUMMARY: 9 YEARS EXPERIENCE IN SALES & MARKETING, PROVIDING TECHNICAL SOLUTIONS, PRODUCT & PROJECT MANAGEMENT
REFEREES PROVIDED ON REQUEST

